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Preface to Fourth Edition 

I have always enjoyed history.  It provides one with a foundation upon which to develop, and it 

gives one an added perspective upon which to examine contemporary events.  The practice of real estate 

law, more than any other area of the law, offers the practitioner an opportunity to study and become a part 

of history. 

Real estate lawyers review history daily when examining title documents and surveys, and 

participate in writing history when preparing deeds, easements, and other land encumbrances, and when, 

together with many other professionals, they create land developments.  With every new transaction, real 

estate lawyers have the opportunity to examine the origins of a parcel and how it was shaped through time, 

and to create a landscape that will be the history of future generations. 

Some 25 years ago or more, the New Jersey Institute for Continuing Legal Education (ICLE) 

approached me with the idea of creating one comprehensive treatise dealing exclusively with New Jersey 

real estate issues.  It was a terrific idea that now results in our Fourth Edition. As I look back on this period 

of my history as a lawyer, I am most struck by the terrific relationships that I have been so fortunate to have 

forged with many of my colleagues.  What often started as “adversaries” in a real estate transaction, resulted 

in life-long friendships.     

ICLE has assembled a group of expert practitioners to author the chapters that follow.  Their 

dedication to excellence made my work as Editor in Chief quite easy.  And my task was further facilitated 

by the extraordinary efforts of both Donna Chamberlain and Anna Majewicz.  Together, Donna and Anna 

kept all of us who contributed to this treatise on task, and, from a personal standpoint, provided great editing 

and administrative assistance, thereby easing my burden.  Donna and Anna both are remarkable 

professionals. 

Commercial Real Estate Transactions in New Jersey, Fourth Edition, is designed to provide 

valuable assistance to both the young as well as the skilled practitioner.  The work addresses many of the 

primary and complex issues that require attention in contemporary real estate transactions, and covers the 

complete landscape of the commercial real estate transactions field, including conveyances, leasing, 

financing, title, land use and redevelopment, environmental, commercial condominiums and co-ops, 

construction and development, tax planning for commercial real estate transactions, bankruptcy and 

foreclosure, brokerage, and public financing.  In addition, the Fourth Edition has added a new chapter 

addressing commercial real estate tax appeals.  Since the Third Edition there have been several significant 

changes in the real estate field that are addressed in this new edition, including new landmark federal tax 

legislation, the further expansion of the bulk transfer tax provisions, and the many changes in the field of 

redevelopment law and related public financing.  There are also many forms that are included in the treatise 

to provide the user with a starting point for contract drafting; however, the reader is cautioned that every 

transaction has its own peculiarities, so that the forms should be viewed as just that — a starting point, 

requiring modification to address the demands of the transaction at hand. 

I have a true love for the law that has been cultivated by my very dear mentor, friend and partner 

Henry Farer.  I feel extremely fortunate to be able to participate in a truly decent, and intellectually 

stimulating and challenging profession.  I still find myself enthusiastic about each new deal and the daily 

challenges presented by the practice of real estate law.  But more importantly, I am blessed with a wonderful 

family.  My children, Allison, Seth, our daughter-in-law Diana, our son-in-law Matt, and my wonderful 

partner in life, my wife Helene, are my bedrock and inspiration.  It is to them that I dedicate this Fourth 

Edition.   

Jack Fersko 

May 2019 
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She has also served as an Adjunct Instructor in Legal Research and Writing at Seton Hall University.  

Ms. Horowitz received her bachelor’s degree with highest honors from Douglass College, Rutgers 

University, in 1975. She received her law degree, magna cum laude, from the University of Pennsylvania 

School of Law in 1981, where she was the Editor-in-Chief of the Law Review and a member of the Order 

of the Coif.  She received a master’s degree in Geology from Bryn Mawr College in 1988.  Ms. Horowitz 

clerked for the Honorable Arlin M. Adams, United States Court of Appeals for the Third Circuit.  She has 

been recognized by Chambers and Partners in the field of Environmental Law and has been accorded 

Martindale-Hubbell’s highest AV® rating.  

JAY A. JAFFE is a  partner at the law firm of Greenbaum, Rowe, Smith & Davis LLP,  where he is the co-

chair of the Environmental Department. Mr. Jaffe concentrates his practice in environmental transactional 

and administrative law.  He represents developers, property and business owners, landlords and tenants, 

manufacturers, and other clients on a broad range of environmental legal issues. 

Mr. Jaffe assists clients in the evaluation, allocation, and avoidance of liabilities under various 

federal and state environmental laws, including New Jersey’s Industrial Site Recovery Act (ISRA) and Spill 

Compensation and Control Act, the federal CERCLA statute, Underground Storage Tanks (UST) 

regulations, and the requirements of New Jersey’s Site Remediation Reform Act and its Licensed Site 

Remediation Professional (LSRP) program. He provides comprehensive counsel on compliance obligations 

and risk management options. 

Mr. Jaffe is highly knowledgeable regarding issues associated with the acquisition, cleanup, and 

redevelopment of contaminated properties and brownfield sites. This includes the negotiation of 



environmental provisions in contracts, leases, and loan documents. He has extensive experience in 

overseeing and coordinating environmental due diligence in real estate transactions, and has coordinated 

numerous environmental due diligence investigations involving multi-million-dollar transactions. Mr. Jaffe 

negotiates on behalf of clients with regulatory agencies including the U.S. Environmental Protection 

Agency and the New Jersey Department of Environmental Protection, and advises clients on potential cost 

recovery options. He also provides guidance on environmental conditions pertaining to the management of 

commercial properties, such as asbestos, mold, and vapor intrusion. 

DONNA M. JENNINGS is a shareholder in the Land Use and Environmental groups at Wilentz, Goldman & 

Spitzer, P.A.  In addition to her affordable housing practice, Ms. Jennings has successfully handled 

litigation related to the Religious Land Use and Institutionalized Persons Act (RLUIPA).  For over 20 years, 

Ms. Jennings has represented clients in land use approvals at all governmental levels, as well as in 

environmental and regulatory matters, including site plan approvals, subdivisions, variances, rezoning 

applications, environmental permits, access permits, and negotiations of agreements with governmental 

entities related to land development. She also handles litigation in both state and federal courts related to 

Right to Farm and Prerogative Writs matters. Prior to joining the firm, she served as a judicial clerk for the 

Honorable Robert J. Quackenboss, Chancery Division, Middlesex County. 

Ms. Jennings is a member of the Middlesex County Bar Association, New Jersey Builders 

Association’s Land Use and Redevelopment Committee and Affordable Housing Task Force, National 

Association of Office and Industrial Properties, and the International Council of Shopping Centers.  Ms. 

Jennings is also Trustee-at-Large of the Board of Directors of the New Jersey Women Lawyers Association.  

Ms. Jennings is a frequent speaker in professional forums, including ICLE, Lorman Education Services, 

NBI, and the Atlantic Builders Convention.  She has also published numerous articles. 

In 2017, Ms. Jennings received the Professional Lawyer of the Year Award from the New Jersey 

Commission on Professionalism in the Law. Since 2015, she has been selected for inclusion in New Jersey 

Super Lawyers in the field of Land Use and has been recognized by Chambers USA as a leader in the field 

of Land Use since 2014. In addition, she has been distinguished with a Martindale-Hubbell AV® 

Preeminent Peer Review Rating. Ms. Jennings has been recognized twice as one of 50 Women of Influence 

in the New Jersey commercial real estate sector by Real Estate New Jersey and has been named one of the 

“40 Under 40” attorneys by New Jersey Law Journal. 

Ms. Jennings is admitted to practice in New Jersey and to appear before the United States District 

Court for the District of New Jersey and the Third Circuit Court of Appeals.  She received a J.D. from Seton 

Hall University School of Law in 1995 and a B.A. from Rutgers College, Rutgers University, in 1986. 

CHARLES F. KENNY, JR. is the co-managing partner of the New Jersey office of Peckar & Abramson, P.C.  

His background is in construction contracts and legislation affecting the construction industry.  Mr. Kenny 

serves as counsel to the Associated Construction Contractors of New Jersey and served as an adjunct 

professor in the Department of Engineering Technology at the New Jersey Institute of Technology. 

Mr. Kenny is the editor of the Peckar & Abramson Newsletter, a publication that is an invaluable 

source of reference for the construction industry, and has written extensively on the New Jersey 

Construction Lien Law and other construction issues.  He is frequently a featured speaker and lecturer for 

NJICLE, as well as for the Associated Construction Contractors.  

Mr. Kenny has been listed in New Jersey Super Lawyers (2007-2018), New York Super Lawyers–

Metro, and The Best Lawyers in America©, and was named Best Lawyers’ “Lawyer of the Year” in 

Construction Law in his geographical area in 2013, 2014, 2016, and 2017.  He has been accorded 

Martindale-Hubbell’s AV® Preeminent rating. 

Mr. Kenny is admitted to practice in the states of New Jersey and New York, the United States 

Supreme Court, the United States Court of Federal Claims, the United States Courts of Appeals for the 



Second and Third Circuits, and the United States District Courts for the District of New Jersey and the 

Southern and Eastern Districts of New York. 

He is a member of the American Bar Association (ABA) and the ABA Forum on the Construction 

Industry, as well as the New Jersey State Bar Association and its Construction Law Section, of which he 

served as chair for a number of years.  

Mr. Kenny received his Bachelor of Arts degree from Georgetown University and his law degree 

from Fordham Law School. 

CHRISTINE F. LI is a partner in the Real Estate Department of Greenbaum, Rowe, Smith & Davis LLP in 

Woodbridge, New Jersey.  She is chair of the firm’s Community Association Practice Group and its Planned 

Real Estate Practice Group.  Ms. Li focuses her practice in real estate, with a concentration in planned real 

estate development law and condominium law. Her work encompasses the conversion of rental properties 

to the condominium form of ownership, mixed-use developments, commercial and business condominiums, 

workouts of distressed communities, community association law, and the registration of planned real estate 

developments with the New Jersey Department of Community Affairs.  She provides litigation support in 

cases involving construction defects and transition from sponsor to unit owner control.  Ms. Li’s community 

association representation includes general counseling, collections, and dispute resolution. 

Ms. Li is a fellow of the American College of Real Estate Lawyers and the National College of 

Community Association Lawyers.  She is listed in Chambers USA: America’s Leading Lawyers for 

Business, The Best Lawyers in America©, and New Jersey Super Lawyers in the Real Estate Law category.  

She is a past chair of the Board of Consultors of the Real Property Trust and Estate Law Section of the New 

Jersey State Bar Association.  Ms. Li is a member of the Legislative Action Committee of the New Jersey 

chapter of the Community Associations Institute (CAI), having served as chair from 2015 through 2017. 

Ms. Li is a co-author of New Jersey Condominium and Community Association Law, last published 

by Gann Law Books in 2019.  She is the author of the textbook Real Estate Closing Procedures, last 

published by ICLE in 2014.  Ms. Li was awarded the Arthur S. Horn Distinguished Service Award by the 

Real Property Trust and Estate Law Section in 2013 and the Hall of Fame Award by CAI in 2015. 

Ms. Li received her undergraduate degree from Rutgers College, Rutgers University, and her law 

degree from the University of Pennsylvania Law School.   

VINCENT MALTESE is a shareholder in Wilentz, Goldman & Spitzer, P.A.’s Commercial Real Estate Team, 

where he concentrates his practice in all areas of commercial real estate transactions.  Mr. Maltese primarily 

counsels commercial and residential real estate developers and lenders in the many different facets of real 

estate acquisition, sale, financing, leasing, development, and conversion.  Mr. Maltese also specializes in 

the registration, implementation, and financing of continuous care retirement communities (CCRCs) and 

other healthcare related housing projects.  Mr. Maltese represents a number of the larger real estate 

developers and converters in New Jersey. He is a member of the Real Estate Section of the New Jersey 

State Bar Association as well as a member of the Banking Law Section.  He is also a member of the 

Middlesex County Bar Association. 

Mr. Maltese is past chair of the Board of Trustees of CentraState Healthcare System in Freehold 

and the former chair of the New Jersey Government Records Council formed pursuant to the New Jersey 

Open Public Records Act.  Additionally, Mr. Maltese  received the Distinguished Volunteer Award from 

his community of Colts Neck. 

Mr. Maltese is admitted to the New Jersey Bar and to the United States District Court for the District 

of New Jersey.  He received his J.D., summa cum laude, from North Carolina Central University School of 

Law, and his B.A. from Salem College. 

MICHAEL P. MARTIRANO is Senior Counsel to Newmark Knight Frank, a global commercial real estate 

services firm.  Mr. Martirano began his career as an associate with the law firm of Brach Eichler, where he 



was a member of the firm’s transactional real estate group.  Mr. Martirano later joined The Hertz 

Corporation, where he headed the legal team responsible for airport and hotel concessions throughout North 

America.  Mr. Martirano has since served as in-house counsel to two of the world’s largest commercial real 

estate service firms, Cushman & Wakefield and Newmark Knight Frank.  In his capacity as in-house 

counsel, Mr. Martirano has been responsible for all agreements incident to firm operations, including those 

related to commercial real estate brokerage.   

Mr. Martirano lectures on real estate brokerage law and speaks regularly at Rutgers University.  He 

was selected for inclusion in New Jersey Super Lawyers-Rising Stars Edition and by the New Jersey Law 

Journal as one of its “40 Under 40.”  Mr. Martirano is a member of the New Jersey State Bar Association.  

Mr. Martirano earned his B.S. in accounting, summa cum laude, from Seton Hall University – Stillman 

School of Business and his J.D. from Seton Hall University School of Law.   

HARRY E. MCLELLAN, III, is an alumnus of Seton Hall University School of Law and Seton Hall 

University, and recently earned a Master of Science degree at Columbia University in Sustainability 

Management. He is licensed to practice law in New Jersey and New York, and is admitted to all 

metropolitan area federal courts. Mr. McLellan concentrates in the areas of construction law and green 

building and sustainable design.  He is a LEED Accredited Professional and is frequently published on 

green-related topics.   

Currently, Mr. McLellan is Corporate Counsel for John P. Picone, Inc., a subsidiary of Dragados, 

USA, which company performs major infrastructure projects in the New York metropolitan area. 

Previously, after many years in private practice, Mr. McLellan served as Senior Corporation Counsel for 

the City of New York in the Commercial and Real Estate Litigation Division, handling complex, high-

profile construction claims.  

In addition, Mr. McLellan is an adjunct professor at Seton Hall University School of Law, teaching 

Construction Law, and is a faculty member at New York University, teaching Legal Principles and Practices 

in the construction management master’s program.  He is also a panelist for the American Arbitration 

Association, serving as an arbitrator and mediator in construction-related disputes.  

LAURIE E. MEYERS is a shareholder and co-chair of the Real Estate practice group at Wilentz, Goldman 

& Spitzer, P.A. As a seasoned legal adviser to public and private corporations, real estate investment trusts, 

national and regional developers, redevelopers, property owners, landlords and tenants, Ms. Meyers 

manages all aspects of commercial real estate and redevelopment transactions.  

Her real estate practice is focused on a wide variety of commercial transactions. Throughout her 

career, Ms. Meyers has played a prominent role in managing acquisitions, dispositions, and leasing and 

financings of commercial, office and industrial properties.  

On the redevelopment side, Ms. Meyers works with her clients to navigate the redevelopment 

process and to negotiate redevelopment and tax abatement agreements with municipalities across New 

Jersey. She also assists clients in obtaining financing and incentives through various state and local 

programs. Ms. Meyers uses her diverse skills, years of broad experience and practical approach to counsel 

her clients in achieving seamless closings of transactions, especially when the legal issues are challenging 

and the financing structures are complex.  

Ms. Meyers has lectured for NJICLE on a variety of real estate and redevelopment topics. Prior to 

joining Wilentz, she practiced real estate law at a prominent firm in New York, where she represented 

private and public clients engaged in diverse real estate projects and transactions throughout the tristate 

area. 

Ms. Meyers is admitted to practice in New Jersey, New York, and Connecticut.  She received a 

J.D. from Boston University School of Law in 1990 and a B.A. from Brandeis University in 1987. 



CHRIS J. MURPHY leads the economic incentive advisory practice at Murphy Partners LLP, a boutique law 

firm headquartered in Newark, New Jersey. A partner in the firm, Mr. Murphy has significant experience 

advising clients through the site selection process, and helping them identify, negotiate, and secure real 

estate and economic development incentives, such as tax credits, tax abatements and exemptions, cash 

grants, low-interest loans, and other forms of non-dilutive financing.  Mr. Murphy’s practice also includes 

representing clients in connection with the procurement of land use and development approvals. 

Prior to founding Murphy Partners LLP, Mr. Murphy was a member of the Lt. Governor’s New 

Jersey Business Action Center, where he advised businesses and developers through the State’s vast array 

of economic incentive and financing programs offered through the New Jersey Economic Development 

Authority (NJEDA) and other state agencies, including the Grow NJ Assistance Program (Grow NJ) and 

the Economic Redevelopment and Growth (ERG) Program.  

Prior to his role with the Lt. Governor, Mr. Murphy worked for the Commissioner of the New 

Jersey Department of Labor and Workforce Development. As manager of statewide strategic initiatives, 

Mr. Murphy served as the Department’s direct liaison to external economic development partners and 

played a key role in the implementation and administration of the State’s workforce development grant and 

incentive programs used to retain and attract businesses to the State. 

Mr. Murphy received his law degree from Rutgers Law School and a master’s degree from Rutgers 

University School of Management and Labor Relations. He received his undergraduate degree, summa cum 

laude, from Kean University. 

DR. FREDRIC PLOTNICK is the creator and host of the annual Construction CPM Conference. This is the 

successor to the Primavera User Conference and incorporates elements of the former PMI College of 

Scheduling and other content of both theoretical lectures and practical software training.  

Professor Plotnick teaches at both Drexel and Temple Universities (and formerly at the University 

of Pennsylvania), with classes ranging from Law for Engineers to CPM Project Scheduling to Construction 

Project Administration. Dr. Plotnick is an author of two teaching and reference texts in these fields, CPM 

in Construction Management (with James J O'Brien) and Contracts and the Legal Environment (with 

Joseph T. Bockrath). Read his blog The Next Generation at ENR.com. Dr. Plotnick continues to receive a 

royalty from Oracle Primavera for contribution of intellectual property. 

Dr. Plotnick is an alumnus of the City of Philadelphia, Bechtel, Hill International, GATX-Fuller, 

and other employers, and since 1983 has operated as Engineering & Property Management Consultants, 

Inc. (or EnProMaC), focusing upon the legal and technical aspects of project controls and the management 

of engineering design and construction. Dr. Plotnick has assisted contractors and owners on projects ranging 

in size from under $100,000 to over $1,000,000,000. 

Dr. Plotnick is both a Professional Engineer and a member of the Pennsylvania, New Jersey, and 

Florida bars. He is an active member and frequent officer in several professional and technical associations 

including the National (and Pennsylvania) Society of Professional Engineers, American Society of Civil 

Engineers, Association for Advancement of Cost Engineering, Project Management Institute, American 

Bar Association Forum for Construction, and Bar Associations of Pennsylvania, New Jersey, and Florida. 

JOHN J. REILLY is a partner at Greenbaum, Rowe, Smith & Davis LLP in Woodbridge, New Jersey.  He 

is a member of the firm’s Litigation Department and chair of the Eminent Domain and Condemnation 

Practice Group.   

Mr. Reilly’s practice focuses on real estate related litigation, including condemnation and eminent 

domain matters and real estate tax appeals, as well as challenges to redevelopment area designations and 

plans, and environmental cost recovery and contribution, commercial landlord tenant, construction, 

consumer fraud and quiet title actions. 



He has written and lectured on real estate valuation matters and is author of the “Eminent Domain” 

chapter in the Commercial Real Estate Transactions Handbook (Wolters Kluwer, 4th ed.). 

Mr. Reilly is admitted to practice in New Jersey and before the United States District Court for the 

District of New Jersey and the United States Supreme Court.  He is a member of the New Jersey State Bar 

Association and an affiliate member of the Appraisal Institute, Metro New Jersey Chapter. He is also 

certified by the New Jersey Supreme Court as a Civil Trial Attorney. 

Mr. Reilly received his undergraduate degree from Seton Hall University and his law degree from 

the University of Notre Dame. 

LAWRENCE F. REILLY is retired from the practice of law.  A former partner with Day Pitney, Mr. Reilly 

for more than 35 years represented Fortune 500 and local companies in all aspects of real estate transactions 

in New Jersey and throughout the United States. His practice included the drafting and negotiation of leases 

on behalf of tenants covering millions of square feet of space, from individual offices to industrial facilities, 

shopping centers, and office parks. He also represented corporations and developers as landlord in the 

leasing and subleasing of all types of commercial space. Mr. Reilly represented institutional lenders in 

mortgage financing transactions throughout the country and also corporate borrowers in the negotiation and 

closing of mortgage financing transactions. Other types of matters in which he was heavily involved 

included real estate joint ventures, the sale of land by individuals and estates to developers, and the 

representation of corporations and developers in the acquisition of land and existing projects for 

development and occupancy. Mr. Reilly also frequently served as local New Jersey counsel to national 

lenders or borrowers in multistate financing transactions. 

Mr. Reilly also served as a consultant to the firm’s litigation department in real estate litigation 

matters, including workouts, lease and joint venture disputes, and tax appeals.  

Mr. Reilly received his A.B. from Fordham University in 1961 and graduated from Fordham 

University School of Law in 1964 with an LLB.   

MICHAEL E. ROTHPLETZ, JR. is a partner of the law firm of Drinker Biddle & Reath LLP.  He is the 

immediate past Chair of its Real Estate Group. His practice involves a wide range of real estate related law, 

including acquisitions and sales, leasing, financing, joint ventures, and construction and development 

related matters.     

Mr. Rothpletz received a B.A. from the University of Pennsylvania in 1987 and a J.D., with high 

honors, from Rutgers Law School – Newark in 1993, where he was an articles editor of the Rutgers Law 

Review.  He is a Fellow in the American College of Real Estate lawyers.  Mr. Rothpletz has been listed 

since 2004 for real estate in Chambers USA: America’s Leading Lawyers for Business. 

MATTHEW J. SCHILLER is a partner at the law firm Greenbaum, Rowe, Smith & Davis LLP.  Mr. Schiller 

represents clients in a wide range of transactional and litigation matters throughout New Jersey, New York, 

and Connecticut. His work includes the acquisition, disposition, leasing, and management of office, retail, 

and industrial properties. In addition, his practice includes seeking municipal and state land use approvals 

for commercial and residential developments, as well as the representation of clients in connection with 

foreclosure litigation, landlord-tenant disputes, prerogative writ actions, and breach of contract matters. He 

also represents special servicers in connection with loan workouts and modifications, foreclosures, REO 

sales, and loan sales.  

Mr. Schiller is a fellow with the American College of Real Estate Lawyers and has served as 

member and officer of the Board of Consultors of the Real Property Trust and Estate Law Section of the 

New Jersey State Bar Association.  Mr. Schiller has served as a moderator and lecturer for numerous 

programs for ICLE and other continuing legal education providers on various aspects of commercial real 

estate transactions.   Mr. Schiller was named to the “New Leaders of the Bar” list by the New Jersey Law 

Journal and has been designated for inclusion in New Jersey Super Lawyers-Rising Stars Edition.  



Mr. Schiller received his J.D. from Washington University in St. Louis, where he was the Associate 

Managing Editor of the Washington University Journal of Law & Policy, and received his B.A. from Trinity 

College (Hartford, CT).     

DAVID C. SCOTT is an associate at Greenbaum, Rowe, Smith & Davis LLP.  He is a member of the firm’s 

Environmental Department and concentrates his practice on environmental transactions and regulatory 

compliance.  Mr. Scott has extensive experience handling all aspects of environmental issues that arise in 

real estate transactions and redevelopments, including soil and groundwater contamination, underground 

storage tanks, and the remediation of contaminated sites under New Jersey’s Site Remediation Program.  He 

is also experienced at overseeing environmental due diligence activities and the management of 

environmental, health, and safety risks. 

Mr. Scott received his bachelor’s degree, magna cum laude, in Environmental Science from the 

State University of New York College of Environmental Science and Forestry. He received his law 

degree, cum laude, from Vermont Law School, where he was an Articles Editor for the Vermont Journal of 

Environmental Law. 

CHARLES J. STOIA is a principal with Porzio, Bromberg & Newman, P.C.  Mr. Stoia represents litigants 

in commercial, insurance, and environmental matters in the state and federal courts of New Jersey and New 

York.  He has extensive litigation and trial experience involving complex commercial cases.  

In addition to his litigation work, Mr. Stoia is active as an officer of the New Jersey State Bar 

Foundation, where he currently serves as Treasurer. He is also active in the American Bar Association, Tort 

and Insurance Practice Section, where he has chaired a number of committees.  He is also on the Corporate 

Advisory Committee of Homeless Solutions, Inc., a nonprofit in Morris County that works to combat 

homelessness among the working poor.   

Mr. Stoia received his J.D., magna cum laude, from Seton Hall University School of Law in 1988.  

He attended the University of South Florida, where he received his B.S. in Political Science in 1984.  Mr. 

Stoia is certified by the New Jersey Supreme Court as a Civil Trial Attorney.  He has been recognized in 

The Best Lawyers in America©, Commercial Litigation, 2015-2019, and selected to the New Jersey Super 

Lawyers list, Business Litigation, for 2009-2019.  Mr. Stoia is admitted to practice law in New Jersey, New 

York, and Florida.  

SCOTT SUMNER is Vice President and New Jersey State Manager for the Fidelity Nation Title Group’s 

New Jersey Direct Operations.  He oversees the day-to-day direct title operations of Chicago Title Insurance 

Company, Fidelity National Title Insurance Company, and Commonwealth Title Insurance Company 

within the State. 

Admitted to practice in New Jersey and New York and before the United States District Court for 

the District of New Jersey, Mr. Sumner was formerly an underwriting counsel for Chicago Title Insurance 

Company’s New Jersey Agency and Direct Operations and has a Title Insurance Producer’s License.  Prior 

to his career in title insurance, Mr. Sumner was a transactional attorney with Liebowitz, Liebowitz & Stern. 

He received his B.A. from the University of Arizona and his J.D. from New York Law School. 

STEVEN J. TRIPP, who joined Wilentz, Goldman & Spitzer, P.A., in 1980, is co-chair of the Land 

Use/Environmental Team and has been a shareholder at Wilentz since 1988.  He focuses his practice on 

land use and redevelopment, regularly appearing before planning boards, zoning boards of adjustment, and 

municipal governing bodies, as well as county and state agencies.  He handles all aspects of the land 

development process, including site plans, subdivisions, variances, access permits, areas in need of 

redevelopment determinations, and redevelopment plans.  He negotiates agreements with governmental 

entities relating to the development of land.  His practice encompasses all types of development projects in 

various industry sectors, including commercial, office, industrial, warehouse, healthcare, and residential 
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Mr. Tripp’s litigation practice includes actions in lieu of prerogative writs involving decisions of 

planning boards, zoning boards of adjustment, and other governmental entities, as well as challenges to 

municipal ordinances and governmental actions regarding the redevelopment process.  He also counsels 

both developers and financial institutions in connection with due diligence reviews relating to the permitting 

and approval process and its impact on land acquisition and financing. 

Mr. Tripp is a Past Chair of the Board of Directors of the Land Use Section of the New Jersey State 

Bar Association.  He is a frequent lecturer and a panelist in ICLE programs and seminars before a variety 

of organizations, on land use, redevelopment, and related topics. 

Mr. Tripp received a B.A. from Union College, Schenectady, New York, in 1977 and his J.D. from 

Boston University in 1980.   

ANN M. WAEGER is of counsel to the New Jersey law firm of Greenbaum, Rowe, Smith & Davis LLP, where 

she is a member of the Real Estate Department and the Environmental Practice Group.   

In addition to being highly experienced in transactions involving the purchase, sale, and lease of 

industrial and commercial real estate, Ms. Waeger also advises clients on the formation of business entities 

and the financing of real property and business assets. Further, Ms. Waeger has a particularly strong focus 

on environmental issues in the transactional setting and the evolving role of environmental insurance 

policies as a risk management component of real estate deals. She has played a prominent role in the 

negotiation and settlement of numerous insurance claims involving cost-recovery for investigative and 

remedial activities. She has also successfully negotiated environmental insurance policies for use both in 

connection with the sale and redevelopment of contaminated properties, including Brownfields, and in 

connection with overall risk management programs.  

Ms. Waeger is a Fellow in the prestigious American College of Real Estate Lawyers (ACREL) and 

a member of its Board of Governors.  Ms. Waeger is also a member of Commercial Real Estate Women 

(CREW) Network and served on its Board of Directors for two terms.  Ms. Waeger is a past President of 

CREW NJ (Commercial Real Estate Women of New Jersey) and a 2018 recipient of its Hall of Fame award. 

Ms. Waeger is a former Director and past Chair of the Business Law Section of the New Jersey 

State Bar Association (NJSBA) and is also a member of the NJSBA Environmental Law Section and the 

American and New York State Bar (NYSBA) Associations.  

Ms. Waeger lectures extensively on environmental insurance topics. She has also authored 

numerous articles and book chapters dealing with environmental insurance issues, including publications 

for ABA, NJICLE, NYSBA, and ACREL. 

Ms. Waeger graduated from the State University of New York at Oneonta in 1974 and from 

Fordham University School of Law in 1983.  She is named in The Best Lawyers in America©, is recognized 

by the Chambers USA Client Guide as a leader in both Real Estate and Environmental Law, is listed in New 

Jersey Super Lawyers in the real estate practice area, and is accorded Martindale-Hubbell’s highest AV® 

rating.  

LAWRENCE C. WEINER is a partner at Mandelbaum Salsburg P.C., where he is a member of the firm’s 

Commercial Litigation Department.  He is experienced in a wide array of commercial and corporate 

litigation matters, including real estate brokerage disputes, commercial landlord/tenant disputes, complex 

breach of contract claims, restrictive covenants, shareholder/partnership disputes, creditors’ rights, and 

appellate advocacy.  Mr. Weiner also has experience regarding applications for injunctive and other 

equitable relief.  Over the years, Mr. Weiner has represented several prominent real estate brokerage firms 

and developers in commission and other related disputes.  Mr. Weiner has litigated in state and federal 

courts in New Jersey and across the country.  Mr. Weiner also has experience in alternative dispute 

resolution, representing clients in mediations and arbitrations. 



Mr. Weiner has lectured on real estate brokerage related topics and was selected for inclusion in 

New Jersey Super Lawyers-Rising Stars Editions (2006-2009).  In 2009, Mr. Weiner was selected by the 

New Jersey Law Journal as one of its “40 Under 40.”  Mr. Weiner has been featured or mentioned in articles 

published by The New York Times, LAW360, and The Real Deal.  Mr. Weiner is a Trustee of the Trial 

Attorneys of New Jersey.  

Mr. Weiner earned his B.B.A. from the University of Wisconsin-Madison and his J.D. from Rutgers 

Law School-Newark.   

MICHAEL C. WOODRUFF is a partner at Drinker Biddle & Reath and vice chair of the firm’s highly ranked 

Real Estate Practice Group. He represents owners and developers, as well as tenants and operators. He has 

significant experience in the acquisition, disposition, development, and leasing of real property. Mr. 

Woodruff’s leasing work includes commercial and medical office, retail, industrial, and build-to-suit 

leasing transactions on both the landlord and tenant sides. He regularly represents borrowers in various 

types of financing transactions, including traditional term loans, construction loans, and bond financings. 

Mr. Woodruff has also created and assisted clients in the administration and development of numerous 

complex commercial condominium regimes.  

Mr. Woodruff is a member of the New Jersey Chapter of the National Association of Industrial and 

Office Properties and the American Bar Association’s Real Property, Probate and Trust Law Section. He 

has also served on the steering committee for the United Way of Northern New Jersey’s Commercial Real 

Estate Network.  

Mr. Woodruff earned his B.S. in Chemistry from Ursinus College. He graduated with honors from 

the University of Maryland School of Law, where he was the Articles Editor of the Maryland Law Review. 
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