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Discussion of Honoré Daumier Images

The five images of the sketches of the French Artist, Honoré 
Daumier (1808–1879) before each “Part” are in the public do-
main, online at Wikimedia Commons. These images were cho-
sen for three reasons: (1) Your author’s high school art history 
teacher knew he wanted to become an attorney and introduced 
him to an artist who began his career while working as a clerk 
in the French courts. (2) While still in his thirties, and fasci-
nated by the work of attorneys, Daumier began drawing carica-
tures—“Les Gens de Justice”—depicting members of the legal 
profession. (3) Daumier always knew where he was going before 
he began his sketches. How do we know that? Years ago, while 
visiting the “Musee d’Orsay” in Paris, your author found not 
only original sketches made by Daumier but also dozens of in-
dividual clay busts. Those busts captured the images of all the 
people frequently appearing in his artwork. By doing the hard 
work of distilling the essence of his characters, and sculpting 
the details of their face and head in clay, Daumier was ready to 
go to work. In all your writings you must distill the facts, master 
the pertinent law, and create a “lead” before launching a serious 
discussion on any issue of importance to your client.
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